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B cooTBeTcTBUN € ompeneeHneM, jaHHbIM B pabore X.9. Kasaeiipa HeiipoMapKeTHHT TIpe/I-
cTaBJIsIeT COOON MEXKUCIUILIMHAPHYIO 00/IaCTh HAyKH, KOTOpas HCIOJIb3YeT Pa3JIMYHble WH-
CTPYMEHTBI, TPAJUIMOHHO ITPUMEHsIeMbIe B MEJIUIIUHE, TICUXUATPUNU U TICUXOJIOTUH B 00JIACTH
OMOJIOIrTIeCKON 0OPATHOM CBA3M B COYETAHUH C TPAIUIMOHHBIMA UHCTPYMEHTaAMU MapKETHUHTA,
C IEJIBIO0 M3YYEHHsST CAMBIX PA3HBIX TUIIOB SMOIUil, KOTHUTHUBHBIX ITPOIECCOB, (DU3MOIOTTIECKIX
peakInii, MOBe/IeHUs U MBICICH SKOHOMIUIECKUX AreHTOB, CBI3aHHBIX C ACIIEKTAMI MApPKETUHTA.

N nest moHnManms TIOBEIEHNsT TOTPEOUTE e Yepes3 MPU3My M3yUeHUs] MO3TOBO aKTHBHOCTHU
6epet HadaJio erme B XX Beke. B 1971 roxy amepukamnckuii cuxosior ['. Kpyrman mposes ucciie-
JIOBaHUE, PErUCTPUPYS IJIEKTPOdHIIeDAJIOIPAMMY Y UeJIOBEKA, CMOTPSIIETO TEJIeBU30P, ITOOBI
BBIABUTH PA3JIMIUs B IAaTTEPHAX MO3TOBOHl aKTUBHOCTH IIPU IIPOCMOTPE TEJIEBU30pa U ITEHUM.
B 1981 romy IsBuj JIbouc mcioab30BaJ BUIAECOPOJIUKH JIjI U3YUYEHUsT SMOIMOHAIBHON peak-
MM U BHUMAaHUS B IIpoliecce Omosiorndeckoit obparnoii cesa3u. [lepsoe ucciemoBanue, Koropoe
MO3UITMOHUPOBAJIOCH KaK HefpoOMapKeTHHIOBoe, ObLIo mpoBeieno B 1999 romy B ['apBapickom
YHUBEPCUTETE C UCHOJIb30BaHUEM (DYHKITMOHAILHON MArHUTHO-PE30HAHCHON TOMOTpaduu.

HemnocpeicrBenno KoHIenusa HelipoMapKeTHHra HadaJia opmupoBaThed B 1990-x romax,
KOIJIa TICUXO0JIoru u3 ['apBap/ICKOro yHUBEpCUTETa pa3padoOTa/ IPUHIIAIIBI TOHUMAHUS TIOTPe-
OUTETHCKOTO TTOBEJIEHUs HA OCHOBE TIOJICO3HATETLHBIX TPoIieccoB. OIHAKO caM TEPMUH «HEHPO-
MapKeTwHr» ObL1 odurnmaibao BeeseH B 2002 romxy mpodeccopom Ditytom Cmuarcom n3 YHE-
BepcuTera Jpasma PorrepaaMckoro.

HeitpomapkeTwHI UCIOIB3yeT TaKhe METO/bI, KakK (PYHKIMOHAJIbHAA MArHUTHO-PE30HAHC-
Hast Tomorpadus, sekrpodnnedanorpadbus (D) u apyrue TexHOIOrUN HEHPOBU3YAIN3a-
run. OJTHAKO ero 00/1acTh IPUMEHEHUsI UPe, YeM JIOCTATOYHO MOBEPXHOCTHOE MCIIOJIb30BAHME
JIOCTHKEHU I HEBPOJIOTUU U HEHPOMUIUOJIOTUN I ONPEJICICHIS U TPOIHO3UPOBAHUS ITOTPEOU-
TEJIbCKOTO TIOBEJICHUSI B OTBET Ha MPOCTbIE MAPKETUHIOBbIE CTUMYJIbI.

HeitpomapkeTuHr mpuMeHsieTcss B pa3/JIndHbIX cdepax OM3Heca: OT CO3JaHUs IePCOHATINBU-
POBAHHBIX MapKETHHIOBBIX COODIIEHMI /10 pa3pabOTKu OpeH I-CTpaTeruii 1 IPOTOTUITMPOBAHMS
IIPOJIyKTOB KPYITHBIX KOPIOPAIHii.

Ceroiast HEHPOMAPKETHUHT ITPEJICTABIISIET COOON KOMILJIEKCHBIHN O/IX0/] K MOHNMAHUIO U TTPO-
THO3MPOBAHUIO TIOTPEOUTETHCKOTO MTOBEJICHUS, 00 bEIMHATONIUHN TOCTUKEHUST HeHPOHAYKHU ¢ Tpa-
JINITAOHHBIMU MapKEeTUHTOBBIMU cTpareruamu. HefipoMapKeTHHT OTKPbIBAET MUPOKUE BO3MOK-
HOCTH JIJI MCCJIEIOBAHUN B 00/IaCTH MapKETUHTa U ITOTPEOUTETHCKOTO OBEJICHUsI, IIPEI0CTAB-
Jisisi OM3HECY YHUKAJbHbIE WHCTPYMEHTBI I MOBBIMIeHUsT 3(DMEKTUBHOCTH MAPKETHUHTOBBIX
CTpaTeruii 1 Ka4eCTBEHHOI'O YJIYUIIEHUs MPOIECCa B3aUMOICHCTBUSA C TOTPEOUTEIAMMU.
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